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Gumer C. Alvero
President –Insurance
and Annuities
RiverSource Life
Insurance Company

From the President
Thank you for choosing a RiverSource® variable annuity to help you achieve a more confident
retirement.

When you choose RiverSource Life, you want to be certain we’ll be here for you today — and
tomorrow. RiverSource Life was founded in 1957, and as a subsidiary of Ameriprise Financial,
Inc., we trace our roots to 1894. For decades, we’ve been honoring our commitments to help
clients grow their assets, manage their income and protect what matters most.

Your variable annuity can be a powerful tool to help realize your goals through all the phases of
your life, including growing money for your retirement, creating income in retirement and
protecting your money for those you leave behind.

Consult with your financial advisor periodically to help ensure your contract continues to provide
the benefits you need as your life changes.

At RiverSource Life Insurance Company, we also want to communicate with you in the most
efficient and convenient way possible. That’s why we’re pleased to offer e-delivery for many of
your financial documents, including this prospectus. If you haven’t yet registered for e-delivery,
please consider switching in order to take advantage of these benefits:

• Protect your financial documents from fraud, fire and other unexpected events
• Securely store, organize and access your documents
• Reduce the paper mail you receive from us

To register for e-delivery of this prospectus and other financial documents, go to
ameriprise.com/e-delivery to get started.

Thank you for your business. We at RiverSource Life look forward to continuing to help meet
your financial needs.

Sincerely,

Gumer C. Alvero
President –Insurance and Annuities
RiverSource Life Insurance Company

The guarantees offered by RiverSource annuities are backed by the strength and soundness of
RiverSource Life Insurance Company and are subject to its claims-paying ability. These
guarantees do not apply to the investments in the annuity, which will vary with market
conditions.

Variable annuities are insurance products that are complex, long-term investment vehicles that
are subject to market risk, including the potential loss of principal invested.

RiverSource Distributors, Inc. (Distributor), Member FINRA. Issued by RiverSource Life Insurance Company, Minneapolis, Minnesota. Affiliated with
Ameriprise Financial Services, LLC.

© 2024 RiverSource Life Insurance Company. All rights reserved.

This page is not part of the prospectus.
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RiverSource®

Flexible Annuity
INDIVIDUAL FLEXIBLE PREMIUM DEFERRED COMBINATION FIXED/VARIABLE ANNUITY

Issued by: RiverSource Life Insurance Company (RiverSource Life)
70100 Ameriprise Financial Center
Minneapolis, MN 55474
Telephone: 1-800-862-7919
(Service Center)
ameriprise.com/variableannuities
RiverSource Account F

This prospectus contains information that you should know before investing in the RiverSource Flexible Annuity (the
Contract), an individual flexible premium deferred combination fixed/variable annuity contract issued by RiverSource Life
Insurance Company (“RVS Life”, “we”, “us” and “our”). All material terms and conditions of the contracts, including
material state variations and distribution channels, are described in this prospectus.

The contract is no longer available for new purchases. The contract is no longer being sold and this prospectus is
designed for current contract owners.

Additional information about certain investment products, including variable annuities, has been prepared by the
Securities and Exchange Commission’s staff and is available at Investor.gov.
The Securities and Exchange Commission has not approved or disapproved these securities or determined if this
prospectus is accurate or complete. Any representation to the contrary is a criminal offense.

RiverSource Flexible Annuity — Prospectus 1

http://www.investor.gov/


Key Terms . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3

Important Information You Should Consider About the
Contract . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 5

Overview of the Contract . . . . . . . . . . . . . . . . . . . . . . . . . . 8

Fee Table and Examples . . . . . . . . . . . . . . . . . . . . . . . . . . 9

Transaction Expenses. . . . . . . . . . . . . . . . . . . . . . . . . . . 9

Annual Contract Expenses . . . . . . . . . . . . . . . . . . . . . . . 9

Annual Fund Expenses . . . . . . . . . . . . . . . . . . . . . . . . . . 10

Principal Risks of Investing in the Contract. . . . . . . . . . . 11

The Variable Account and the Funds . . . . . . . . . . . . . . . . 11

The General Account . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 15

The Fixed Account . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 15

Buying Your Contract. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 15

The Retirement Date. . . . . . . . . . . . . . . . . . . . . . . . . . . . 16

Beneficiary . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 16

Purchase Payments . . . . . . . . . . . . . . . . . . . . . . . . . . . . 16

How to Make Purchase Payments . . . . . . . . . . . . . . . . 17

Limitations on Use of Contract . . . . . . . . . . . . . . . . . . . 17

Charges . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 17

Transaction Expenses . . . . . . . . . . . . . . . . . . . . . . . . . . . . 17

Surrender Charge . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 17

Annual Contract Expenses. . . . . . . . . . . . . . . . . . . . . . . . . 19

Base Contract Expenses . . . . . . . . . . . . . . . . . . . . . . . . 19

Contract Administrative Charge. . . . . . . . . . . . . . . . . . . 19

Mortality and Expense Risk Fee . . . . . . . . . . . . . . . . . . 19

Fund Fees and Expenses. . . . . . . . . . . . . . . . . . . . . . . . . . 19

Premium Taxes . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 19

Valuing Your Investment . . . . . . . . . . . . . . . . . . . . . . . . . . . 20

The Fixed Account . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 20

Subaccounts . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 20

Making the Most of Your Contract . . . . . . . . . . . . . . . . . . 21

Automated Dollar-Cost Averaging . . . . . . . . . . . . . . . . . 21

Transferring Among Accounts . . . . . . . . . . . . . . . . . . . . 21

How to request a Transfer or Surrender . . . . . . . . . . . 24

Surrenders . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 25

Surrender Policies. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 25

Receiving Payment . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 25

TSA–Special Provisions . . . . . . . . . . . . . . . . . . . . . . . . . . . 26

Participants in Tax-Sheltered Annuities . . . . . . . . . . . . 26

Participants in the Texas Optional Retirement
Program. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 27

Participation in the Portland Public Schools TSA
Program. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 27

Changing Ownership . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 27

Benefits Available Under the Contract . . . . . . . . . . . . . . . 28

Benefits in Case of Death . . . . . . . . . . . . . . . . . . . . . . . . . 28

If you die before your retirement date . . . . . . . . . . . . . 29

The Annuity Payout Period . . . . . . . . . . . . . . . . . . . . . . . . . 30

Annuity Tables . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 30

Annuity Payout Plans. . . . . . . . . . . . . . . . . . . . . . . . . . . . 31

Taxes. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 32

Nonqualified Annuities . . . . . . . . . . . . . . . . . . . . . . . . . . 32

Qualified Annuities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 34

Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 36

Voting Rights . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 36

Substitution of Investments . . . . . . . . . . . . . . . . . . . . . . . 36

About the Service Providers . . . . . . . . . . . . . . . . . . . . . . . 37

Principal Underwriter. . . . . . . . . . . . . . . . . . . . . . . . . . . . 37

Issuer . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 38

Legal Proceedings . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 38

Financial Statements . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 39

Appendix: Funds Available Under the Contract . . . . . . . . 40

Table of Contents

2 RiverSource Flexible Annuity — Prospectus





Service Center:



Important Information You Should Consider About the Contract
FEES AND EXPENSES Location in

Statutory
Prospectus

Charges for Early
Withdrawals

If you withdraw money during the first 7 years from the date of each
purchase payment, you may be assessed a surrender charge of up to 7%
of the purchase payment withdrawn.

For example, if you make an early withdrawal, you could pay a surrender
charge of up to $7,000 on a $100,000 investment.

Fee Table and
Examples

Charges–
Surrender Charge

Transaction
Charges

We do not assess any transaction charges.

Ongoing Fees and
Expenses (annual
charges)

The table below describes the current fees and expenses that you may pay
each year, depending on the options you choose. Please refer to your
Contract specifications page for information about the specific fees you will
pay each year based on the options you have elected.

Fee Table and
Examples

Expenses –
Product Charges

Appendix: Funds
Available Under
the Contract

Annual Fee Minimum Maximum

Base Contract(1) 1.08% 1.08%

Fund options
(funds fees and expenses)(2)

0.55% 1.17%

Optional benefits available for an
additional charge

N/A N/A

(1) As a percentage of average daily contract value in the variable account. Includes the
Mortality and Expense Fee and contract administrative charge.
(2) As a percentage of Fund net assets.

Because your Contract is customizable, the choices you make affect how
much you will pay. To help you understand the cost of owning your Contract,
the following table shows the lowest and highest cost you could pay each
year, based on current charges. This estimate assumes that you do not
take withdrawals from the Contract, which could add surrender charges
that substantially increase costs.

Lowest Annual Cost:
$1,414

Highest Annual Cost:
$1,927

Assumes:
• Investment of $100,000
• 5% annual appreciation
• Least expensive combination of

Fund fees and expenses
• No sales charge
• No additional purchase payments,

transfers or withdrawals

Assumes:
• Investment of $100,000
• 5% annual appreciation
• Most expensive combination of

Fund fees and expenses
• No additional purchase payments,

transfers or withdrawals
• No sales charge

RISKS

Risk of Loss You can lose money by investing in this Contract including loss of principal. Principal Risks



RISKS Location in
Statutory
Prospectus

Not a Short-Term
Investment

• The Contract is not a short-term investment and is not appropriate for
an investor who needs ready access to cash.

• The Contract has surrender charges that may apply for the first seven
years after each purchase payment. The surrender charges may reduce
the value of your Contract if you withdraw money during the surrender
charge period.

• The benefits of tax deferral and long-term income mean the contract is
generally more beneficial to investors with a long term investment
horizon.

Principal Risks

Charges–
Surrender Charge

Risks Associated
with Investment
Options

• An investment in the Contract is subject to the risk of poor investment
performance and can vary depending on the performance of the
investment options available under the Contract.

• Each investment option, including any fixed account investment option,
has its own unique risks.

• You should review the investment options before making any investment
decisions.

Principal Risks

The Variable
Account and the
Funds

The Fixed Account

Insurance
Company Risks

An investment in the Contract is subject to the risks related to us. Any
obligations (including under the Fixed Account) or guarantees and benefits
of the Contract that exceed the assets of the Separate Account are subject
to our claims-paying ability. If we experience financial distress, we may not
be able to meet our obligations to you. More information about RiverSource
Life, including our financial strength ratings, is available by contacting us at
1-800-862-7919.

Principal Risks

The General
Account

RESTRICTIONS

Investments • Subject to certain restrictions, you may transfer your Contract value
among the subaccounts without charge at any time before the
retirement date, and once per contract year after the retirement date.



CONFLICTS OF INTEREST Location in
Statutory
Prospectus

Exchanges If you already own an annuity or insurance Contract, some investment
professionals may have a financial incentive to offer you a new Contract in
place of the one you own. You should only exchange a Contract you already
own if you determine, after comparing the features, fees, and risks of both
Contracts, that it is better for you to purchase the new Contract rather than
continue to own your existing Contract.

Buying Your
Contract –
Contract
Exchanges

RiverSource Flexible Annuity — Prospectus 7



Overview of the Contract
Purpose: The purpose of the contract is to allow you to accumulate money for retirement or a similar long-term goal. You
do this by making one or more purchase payments.

We no longer offer new contracts. However, you have the option of making additional purchase payments in the future,
subject to certain limitations.



Fee Table and Examples
The following tables describe the fees and expenses that you will pay when buying, owning, surrendering, or making
withdrawals from the Contract. Please refer to your Contract Data page for information about the specific fees you



The next table shows the minimum and maximum total operating expenses charged by the Funds that you may pay
periodically during the time that you own the contract. A complete list of funds available under the contract,
including their annual expenses, may be found in the Appendix .

Annual Fund Expenses(1)

Minimum and maximum annual operating expenses for the funds
(Including management, distribution (12b-1) and/or service fees and other expenses)(1)

Total Annual Fund Expenses Minimum(%) Maximum(%)



Principal Risks of Investing in the Contract
Risk of Loss. Variable annuities involve risks, including possible loss of principal. Your losses could be significant. This
contract is not a deposit or obligation of, or guaranteed or endorsed by, any bank. This contract is not federally insured
by the Federal Deposit Insurance Corporation, the Federal Reserve Board, or any other agency.

Short-Term Investment Risk. This contract is not designed for short-term investing and may not be appropriate for an
investor who needs ready access to cash. The benefits of tax deferral and long-term income mean that this contract is
more beneficial to investors with a long-term investment horizon.

Withdrawal Risk. You should carefully consider the risks associated with withdrawals under the contract. Withdrawals
may be subject to a significant surrender charge up to 7%. If you make a withdrawal prior to age 59½, there may be



from RiverSource Life’s assets and are not chargeable with liabilities incurred in any other business of RiverSource
Life. RiverSource Life is obligated to pay all amounts promised to contract owners under the contracts. The variable
account includes other subaccounts that are available under contracts that are not described in this prospectus.

The IRS has issued guidance on investor control but may issue additional guidance in the future. We reserve the right to
modify the contract or any investments made under the terms of the contract so that the investor control rules do not
apply to treat the contract owner as the owner of the subaccount assets rather than the owner of an annuity contract. If
the contract is not treated as an annuity contract for tax purposes, the owner may be subject to current taxation on any
current or accumulated income credited to the contract.

We intend to comply with all federal tax laws so that the contract qualifies as an annuity for federal tax purposes. We
reserve the right to modify the contract as necessary in order to qualify the contract as an annuity for federal tax
purposes.

The Funds: The contract currently offers subaccounts investing in shares of the Funds. Information regarding each Fund,
including (i) its name, (ii) its investment objective, (iii) its investment adviser and any sub-investment adviser, (iv) current



• Revenue we receive from the funds and potential conflicts of interest:
Expenses We May Incur on Behalf of the Funds

When a subaccount invests in a fund, the fund holds a single account in the name of the variable account. As such,
the variable account is actually the shareholder of the fund. We, through our variable account, aggregate the
transactions of numerous contract owners and submit net purchase and redemption requests to the funds on a daily
basis. In addition, we track individual contract owner transactions and provide confirmations, periodic statements,
and other required mailings. These costs would normally be borne by the fund, but we incur them instead.
Besides incurring these administrative expenses on behalf of the funds, we also incur distributions expenses in
selling our contracts. By extension, the distribution expenses we incur benefit the funds we make available due to
contract owner elections to allocate purchase payments to the funds through the subaccounts. In addition, the funds
generally incur lower distribution expenses when offered through our variable account in contrast to being sold on a
retail basis.
A complete list of why we may receive this revenue, as well as sources of revenue, is described in detail below.

Payments the Funds May Make to Us
We or our affiliates may receive from each of the funds, or their affiliates, compensation including but not limited to
expense payments. These payments are designed in part to compensate us for the expenses we may incur on behalf
of the funds. In addition to these payments, the funds may compensate us for wholesaling activities or to participate
in educational or marketing seminars sponsored by the funds.
We or our affiliates may receive revenue derived from the 12b-1 fees charged by the funds. These fees are deducted
from the assets of the funds. This revenue and the amount by which it can vary may create conflicts of interest. The
amount, type, and manner in which the revenue from these sources is computed vary by fund.

Conflicts of Interest These Payments May Create
When we determined the charges to impose under the contracts, we took into account anticipated payments from the
funds. If we had not taken into account these anticipated payments, the charges under the contract would have been
higher. Additionally, the amount of payment we receive from a fund or its affiliate may create an incentive for us to
include that fund as an investment option and may influence our decision regarding which funds to include in the
variable account as subaccount options for contract owners. Funds that offer lower payments or no payments may
also have corresponding expense structures that are lower, resulting in decreased overall fees and expenses to
shareholders.
We offer funds managed by our affiliates Columbia Management Investment Advisers, LLC (Columbia Management)
and Columbia Wanger Asset Management, LLC (Columbia Wanger). We have additional financial incentive to offer our
affiliated funds because additional assets held by them generally results in added revenue to us and our parent
company, Ameriprise Financial, Inc. Additionally, employees of Ameriprise Financial, Inc. and its affiliates, including
our employees, may be separately incented to include the affiliated funds in the products, as employee
compensation and business unit operating goals at all levels are tied to the success of the company. Currently,
revenue received from our affiliated funds comprises the greatest amount and percentage of revenue we derive from
payments made by the funds.

The Amount of Payments We Receive from the Funds
We or our affiliates receive revenue which ranges up to 0.65% of the average daily net assets invested in the funds
through this and other contracts we and our affiliates issue.
Why revenues are paid to us: In accordance with applicable laws, regulations and the terms of the agreements under
which such revenue is paid, we or our affiliates may receive revenue, including, but not limited to expense payments
and non-cash compensation, for various purposes:
• Compensating, training and educating investment professionals who sell the contracts.
• Granting access to our employees whose job it is to promote sales of the contracts by authorized selling firms and

their investment professionals, and granting access to investment professionals of our affiliated selling firms.
• Activities or services we or our affiliates provide that assist in the promotion and distribution of the contracts

including promoting the funds available under the contracts to contract owners, authorized selling firms and
investment professionals.

• Providing sub-transfer agency and shareholder servicing to contract owners.
• Promoting, including and/or retaining the fund’s investment portfolios as underlying investment options in the

contracts.
• Advertising, printing and mailing sales literature, and printing and distributing prospectuses and reports.
• Furnishing personal services to contract owners, including education of contract owners regarding the funds,

answering routine inquiries regarding a fund, maintaining accounts or providing such other services eligible for
service fees as defined under the rules of the Financial Industry Regulatory Authority (FINRA).

• Subaccounting services, transaction processing, recordkeeping and administration.
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• Sources of revenue received from affiliated funds: The affiliated funds are managed by Columbia Management or
Columbia Wanger. The sources of revenue we receive from these affiliated funds, or the funds’ affiliates, may
include, but are not necessarily limited to, the following:
• Assets of the fund’s adviser, sub-adviser, transfer agent, distributor or an affiliate of these. The revenue resulting

from these sources may be based either on a percentage of average daily net assets of the fund or on the actual
cost of certain services we provide with respect to the fund. We may receive this revenue either in the form of a
cash payment or it may be allocated to us.

• Compensation paid out of 12b-1 fees that are deducted from fund assets.
• Sources of revenue received from unaffiliated funds: The unaffiliated funds are not managed by an affiliate of ours.

The sources of revenue we receive from these unaffiliated funds, or the funds’ affiliates, may include, but are not
necessarily limited to, the following:
• Assets of the fund’s adviser, sub-adviser, transfer agent, distributor or an affiliate of these. The revenue resulting

from these sources may be based either on a percentage of average daily net assets of the fund or on the actual
cost of certain services we provide with respect to the fund. We receive this revenue in the form of a cash
payment.

• Compensation paid out of 12b-1 fees that are deducted from fund assets.
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The General Account
The general account includes all assets owned by RiverSource Life, other than those in the Variable Account and our
other separate accounts. Subject to applicable state law, we have sole discretion to decide how assets of the general
account will be invested. The assets held in our general account support the guarantees under your contract. These
guarantees are subject to the claims-paying ability and financial strength of RiverSource Life. You should be aware that
our general account is exposed to many of the same risks normally associated with a portfolio of fixed-income securities
including interest rate, option, liquidity and credit risk. You should also be aware that we issue other types of annuities
and financial instruments and products as well, and these obligations are satisfied from the assets in our general
account. Our general account is not segregated or insulated from the claims of our creditors. The financial statements
contained in the SAI include a further discussion of the risks inherent within the investments of the general account.





How to Make Purchase Payments

1





Annual Contract Expenses
Base Contract Expenses
Base Contract Expenses consist of the contract administrative charge and mortality and expense risk fee.

Contract Administrative Charge
We charge this fee for establishing and maintaining your records. We deduct $6 from the contract value at the end of
each contract quarter (each three-month period measured from the effective date of your contract). This equates to an
annual charge of $24. We prorate this charge among the subaccounts and the fixed account in the same proportion
your interest in each account bears to your total contract value. If you surrender your contract, we will deduct the
quarterly charge at the time of surrender. We cannot increase the quarterly contract administrative charge and it does
not apply after annuity payouts begin or when we pay death benefits.

Mortality and Expense Risk Fee
We charge this fee daily to your subaccounts as a percentage of the daily contract value in the variable account. The
unit values of your subaccounts reflect this fee and it totals 1% of the subaccounts’ average daily net assets on an
annual basis. This fee covers the mortality risk and expense risk that we assume. This fee does not apply to the fixed
account.

Mortality risk arises because of our guarantee to pay a death benefit and our guarantee to make annuity payouts
according to the terms of the contract, no matter how long a specific owner or annuitant lives and no matter how long
our entire group of owners or annuitants live. If, as a group, owners or annuitants outlive the life expectancy we
assumed in our actuarial tables, then we must take money from our general assets to meet our obligations. If, as a
group, owners or annuitants do not live as long as expected, we could profit from the mortality risk fee. We deduct the
mortality risk fee from the subaccounts during the annuity payout period even if the annuity payout plan does not involve
a life contingency.

Expense risk arises because we cannot increase the contract administrative charge and this charge may not cover our
expenses. We would have to make up any deficit from our general assets. We could profit from the expense risk fee if
future expenses are less than expected.

The subaccounts pay us the mortality and expense risk fee they accrued as follows:
• first, to the extent possible, the subaccounts pay this fee from any dividends distributed from the funds in which they

invest;
• then, if necessary, the funds redeem shares to cover any remaining fees payable.

We may use any profits we realize from the subaccounts’ payment to us of the mortality and expense risk fee for any
proper corporate purpose, including, among others, payment of distribution (selling) expenses. We do not expect that
the surrender charge, discussed in the following paragraphs, will cover sales and distribution expenses.

Other information on charges: Ameriprise Financial, Inc. makes certain custodial services available to some profit
sharing, money purchase and target benefit plans funded by our annuities. Fees for these services start at $30 per
calendar year per participant. Ameriprise Financial, Inc. will charge a termination fee for owners under age 59½ (waived
in case of death or disability).

Possible group reductions: In some cases we may incur lower sales and administrative expenses due to the size of the
group, the average contribution and the use of group enrollment procedures. In such cases, we may be able to reduce
or eliminate the contract administrative and surrender charges. However, we expect this to occur infrequently.

Fund Fees and Expenses
There are deductions from and expenses paid out of the assets of the funds that are described in the prospectuses for
those funds.

Premium Taxes
Certain state and local governments impose premium taxes on us (up to 3.5%). These taxes depend upon your state of
residence or the state in which the contract was issued. Currently, we deduct any applicable premium tax when annuity
payouts begin, but we reserve the right to deduct this tax at other times such as when you make purchase payments or
when you make a full surrender from your contract.







Transfer policies
• Before annuity payouts begin, you may transfer contract values between the subaccounts. However, if you made a

transfer from the fixed account to the subaccounts, you may not make a transfer from any subaccount back to the
fixed account until the next contract anniversary.

• We have reserved the right to limit transfers to the fixed account if the interest rate we are then currently crediting to
the fixed account is equal to the minimum interest rate stated in the contract. Effective on April 6, 2020, transfers to
the fixed account, are limited so the amount of contract value transferred to the fixed account cannot result in the
value of the fixed account being greater than 20% of the contract value.

• You may transfer contract values from the fixed account to the subaccounts once a year during a 31-day transfer
period starting on each contract anniversary (except for automated transfers, which can be set up at any time for
certain transfer periods subject to certain minimums).

• If we receive your request in good order within 30 days before the contract anniversary date, the transfer from the
fixed account to the subaccounts will be effective on the anniversary.

• If we receive your request in good order on or within 30 days after the contract anniversary date, the transfer from
the fixed account to the subaccounts will be effective on the valuation date we receive it.

• We will not accept requests for transfers from the fixed account at any other time.
• Once annuity payouts begin, you may not make transfers to or from the fixed account, but you may make transfers

once per contract year among the subaccounts. During the annuity payout period, you cannot invest in more than five
subaccounts at any one time unless we agree otherwise.

Market Timing
Market timing can reduce the value of your investment in the contract. If market timing causes the returns of an
underlying fund to suffer, contract value you have allocated to a subaccount that invests in that underlying fund will be
lower too. Market timing can cause you, any joint owner of the contract and your beneficiary(ies) under the contract a
financial loss.

We seek to prevent market timing. Market timing is frequent or short-term trading activity. We do not accommodate
short-term trading activities. Do not buy a contract if you wish to use short-term trading strategies to manage your
investment. The market timing policies and procedures described below apply to transfers among the subaccounts
within the contract. The underlying funds in which the subaccounts invest have their own market timing policies and
procedures. The market timing policies of the underlying funds may be more restrictive than the market timing
policies and procedures we apply to transfers among the subaccounts of the contract, and may include redemption
fees. We reserve the right to modify our market timing policies and procedures at any time without prior notice to
you.

Market timing may hurt the performance of an underlying fund in which a subaccount invests in several ways, including
but not necessarily limited to:
• diluting the value of an investment in an underlying fund in which a subaccount invests;
• increasing the transaction costs and expenses of an underlying fund in which a subaccount invests; and,
• preventing the investment adviser(s) of an underlying fund in which a subaccount invests from fully investing the

assets of the fund in accordance with the fund’s investment objectives.

Funds available as investment options under the contract that invest in securities that trade in overseas securities
markets may be at greater risk of loss from market timing, as market timers may seek to take advantage of changes in
the values of securities between the close of overseas markets and the close of U.S. markets. Also, the risks of market
timing may be greater for underlying funds that invest in securities such as small cap stocks, high yield bonds, or
municipal securities, that may be traded infrequently.

In order to help protect you and the underlying funds from the potentially harmful effects of market timing activity,
we apply the following market timing policy to discourage frequent transfers of contract value among the
subaccounts of the variable account:

We try to distinguish market timing from transfers that we believe are not harmful, such as periodic rebalancing for





How to request a Transfer or Surrender

11 By letter

Send your name, contract number, Social Security Number or Taxpayer Identification Number* and signed request for a
transfer or surrender to:

RiverSource Life Insurance Company
70100 Ameriprise Financial Center
Minneapolis, MN 55474
Minimum amount
Transfers or surrenders: $250 or entire account balance
Maximum amount
Transfers or surrenders: Contract value or entire account balance

* Failure to provide your Social Security Number or Taxpayer Identification Number may result in mandatory tax withholding on the taxable portion of
the distribution.

22 By automated transfers and automated partial surrenders

Your sales representative can help you set up automated transfers among your subaccounts or fixed account or partial
surrenders from the accounts.

You can start or stop this service by written request or other method acceptable to us. You must allow 30 days for us to
change any instructions that are currently in place.
• Automated transfers from the fixed account to the subaccounts may not exceed an amount that, if continued, would

deplete the fixed account within 12 months.
• Automated surrenders may be restricted by applicable law under some contracts.
• You may not make additional purchase payments if automated partial surrenders are in effect.
• Automated partial surrenders may result in income taxes and penalties on all or part of the amount surrendered.
• The balance in any account from which you make an automated transfer or automated partial surrender must be

sufficient to satisfy your instructions. If not, we will suspend your entire automatic arrangement until the balance is
adequate.

• If we must suspend your automated transfer or automated partial surrender arrangement for six months, we reserve
the right to discontinue the arrangement in its entirety.

Minimum amount
Transfers or surrenders: $50
Maximum amount
Transfers or surrenders: None

33 By phone

Call between 7 a.m. and 7 p.m. Central time:

1-800-862-7919
Minimum amount
Transfers or Surrenders: $250 or entire account balance
Maximum amount
Transfers: Contract value or entire account balance

Surrenders: $100,000

We answer telephone requests promptly, but you may experience delays when the call volume is unusually high. If you





Normally, we will send the payment within seven days after receiving your request in good order. However, we may
postpone the payment if:

– the NYSE is closed, except for normal holiday and weekend closings;
– trading on the NYSE is restricted, according to SEC rules;
– an emergency, as defined by SEC rules, makes it impractical to sell securities or value the net assets of the

accounts; or
– the SEC permits us to delay payment for the protection of security holders.

We may also postpone payment of the amount attributable to a purchase payment as part of the total surrender
amount until cleared from the originating financial institution.

TSA–Special Provisions



Participants in the Texas Optional Retirement Program
You cannot receive distributions before retirement unless you become totally disabled or end your employment at a
Texas college or university. This restriction affects your right to:
• surrender all or part of your contract at any time; and
• move up your retirement date.

If you are in the program for only one year, the portion of the purchase payments made by the state of Texas will be
refunded to the state with no surrender charge. These restrictions are based on an opinion of the Texas Attorney
General interpreting Texas law.

Participation in the Portland Public Schools TSA Program
We guarantee that your fixed account surrender value will not be less than the purchase payments (less amounts
previously surrendered) provided:
• you allocated all purchase payments only to the fixed account; and
• you did not transfer money from the fixed account to any subaccount.

If you allocated payments to a subaccount or transferred money from the fixed account to a subaccount, the guarantee
does not apply.

Changing Ownership
You may change ownership of your nonqualified annuity at any time by completing a change of ownership form we
approve and sending it to our Service Center. The change will become binding on us when we receive and record it. We
will honor any change of ownership request received in good order that we believe is authentic and we will use
reasonable procedures to confirm authenticity. If we follow these procedures, we will not take any responsibility for the
validity of the change.

If you have a nonqualified annuity, you may incur income tax liability by transferring, assigning or pledging any part of it.



Benefits Available Under the Contract
The following table summarizes information about the benefits available under the Contract.

Name of Benefit Purpose Maximum Fee Current Fee
Brief Description of
Restrictions/ Limitations

Dollar Cost
Averaging

Allows the systematic transfer
of a specified dollar amount
among the subaccounts or
from the fixed account to one
or more eligible subaccounts

No charge N/A • Automated transfers from
the fixed account to the
subaccounts may not
exceed an amount that, if
continued, would deplete
the fixed account within 12
months

Automated
Partial
Surrenders/
Systematic
Withdrawals

Allows automated partial
surrenders from the contract

No charge N/A • Additional systematic
payments are not allowed
with automated partial
surrenders

• May result in income taxes
on all or a portion of
amounts surrendered

Death Benefit (if
death occurs
before the
annuitant’s 75th

birthday)

Provides a guaranteed death
benefit equal to the greatest
of the Contract Value, Contract
Value as of the most recent
sixth contract anniversary
minus any surrenders, or
purchase payments minus any
surrenders

No charge N/A • For Contracts issued in
Oregon, Texas and
Washington, provides a
death benefit equal to the
greater of the purchase
payments minus any
surrenders, or Contract
Value

• Annuitizing the Contract
terminates the benefit

Death Benefit (if
death occurs on
or after the
annuitant’s 75th

birthday)

Provides a death benefit equal
to the greater of the Contract
Value, or Contract Value as of
the most recent sixth contract
anniversary minus any
surrenders

No charge N/A • For Contracts issued in
Oregon, Texas and
Washington, provides a
death benefit equal to the
Contract Value

• Annuitizing the Contract
terminates the benefit

Benefits in Case of Death
We will pay the death benefit to your beneficiary upon the earlier of your death or the annuitant’s death if you die before
the retirement date while this contract is in force. If a contract has more than one person as the owner, we will pay
benefits upon the first to die of any owner or the annuitant.

For contracts issued in all states except Oregon, Texas and Washington:
If death occurs before the annuitant’s 75th birthday, the beneficiary receives the greatest of:
• contract value;
• contract value as of the most recent sixth contract anniversary, minus any surrenders since that anniversary; or
• purchase payments minus any surrenders.

If death occurs on or after the annuitant’s 75th birthday, the beneficiary receives the greater of:
• contract value; or
• contract value as of the most recent sixth contract anniversary, minus any surrenders since that anniversary.

For contracts issued in Oregon, Texas and Washington:
If death occurs before the annuitant’s 75th birthday, the beneficiary receives the greater of:
• purchase payments minus any surrenders; or
• contract value.
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Death benefit payment in a lump sum: We may pay all or part of the death benefit to your beneficiary in a lump sum
under either a nonqualified or qualified annuity. We pay all proceeds by check (unless the beneficiary has chosen to



Table A shows the amount of the first monthly variable annuity payout assuming that the contract value is invested at
the beginning of the annuity payout period and earns a 5% rate of return, which is reinvested and helps to support
future payouts. If you ask us at least 30 days before the retirement date, we will substitute an annuity table based on
an assumed 3.5% investment rate for the 5% Table A. The assumed investment rate affects both the amount of the first
payout and the extent to which subsequent payouts increase or decrease. For example, annuity payouts will increase if
the investment return is above the assumed investment rate and payouts will decrease if the return is below the
assumed investment rate. Using a 5% assumed interest rate results in a higher initial payment, but later payouts will
increase more slowly when annuity unit values rise and decrease more rapidly when they decline.



Annuity payout plan requirements for qualified annuities: If your contract is a qualified annuity, you must select a
payout plan as of the retirement date set forth in your contract. You have the responsibility for electing a payout plan
that complies with your contract and with applicable law. Your contract describes your payout plan options. The options
will generally meet certain IRS regulations governing RMDs if the payout plan meets the incidental distribution benefit
requirements, if any, and the payouts are made:
• in equal or substantially equal payments over a period not longer than the life expectancy of the annuitant or over the

life expectancy of the annuitant and designated beneficiary; or
• over a period certain not longer than the life expectancy of the annuitant or over the life expectancy of the annuitant

and designated beneficiary.

If we do not receive instructions:



If the payment is part of an annuity payout plan, we generally compute the amount of federal income tax withholding
using payroll tables. You may complete our Form W-4P to use in calculating the withholding if you want withholding other
than the default (single filing status with no adjustments). If the distribution is any other type of payment (such as
partial or full surrender) we compute federal income tax withholding using 10% of the taxable portion unless you elect a
different percentage via our Form W-4R or another acceptable method.

The federal income tax withholding requirements differ if we deliver payment outside the United States or you are a
non-resident alien.

Some states also may impose income tax withholding requirements similar to the federal withholding described above
or may allow you to elect withholding. If this should be the case, we may deduct state income tax withholding from the
payment.

Federal and state tax withholding rules are subject to change. Annuity payouts and surrenders are subject to the tax
withholding rules in effect at the time that they are made, which may differ from the rules described above.

Death benefits to beneficiaries: The death benefit under a nonqualified contract is not exempt from estate (federal or
state) taxes. In addition, for income tax purposes, any amount your beneficiary receives that exceeds the remaining
investment in the contract is taxable as ordinary income to the beneficiary in the year he or she receives the payments.
(See also “Benefits in Case of Death — If You Die Before the Retirement Date”).

Net Investment Income Tax (also known as Medicare contribution tax): Effective for taxable years beginning on or
after January 1, 2013, certain investment income of high-income individuals (as well as estates and trusts) is subject to
a 3.8% net investment income tax (as an addition to income taxes). For individuals, the 3.8% tax applies to the lesser of
(1) the amount by which the taxpayer’s modified adjusted gross income exceeds $200,000 ($250,000 for married filing
jointly and surviving spouses; $125,000 for married filing separately) or (2) the taxpayer’s “net investment income.” Net
investment income includes taxable income from nonqualified annuities. Annuity holders are advised to consult their tax
advisor regarding the possible implications of this additional tax.

Annuities owned by corporations, partnerships or irrevocable trusts: For nonqualified annuities, any annual increase in
the value of annuities held by such entities (non-natural persons) generally will be treated as ordinary income received
during that year. However, if the trust was set up for the benefit of a natural person(s) only, the income may remain
tax-deferred until surrendered or paid out.

Penalties: If you receive amounts from your nonqualified annuity before reaching age 59½, you may have to pay a 10%
IRS penalty on the amount includable in your ordinary income. However, this penalty will not apply to any amount
received:
• because of your death or in the event of non-natural ownership, the death of annuitant;
• because you become disabled (as defined in the Code);
• if the distribution is part of a series of substantially equal periodic payments, made at least annually, over your life or

life expectancy (or joint lives or life expectancies of you and your beneficiary);
• if it is allocable to an investment before Aug. 14, 1982; or
• if annuity payouts are made under immediate annuities as defined by the Code.

Transfer of ownership: Generally, if you transfer ownership of a nonqualified annuity without receiving adequate
consideration, the transfer may be taxed as a surrender for federal income tax purposes. If the transfer is a currently
taxable event for income tax purposes, the original owner will be taxed on the amount of deferred earnings at the time
of the transfer and also may be subject to the 10% IRS penalty discussed earlier. In this case, the new owner’s
investment in the contract will be equal to the investment in the contract at the time of the transfer plus any earnings
included in the original owner’s taxable income as a result of the transfer. In general, this rule does not apply to
transfers between spouses or former spouses. Similar rules apply if you transfer ownership for full consideration.
Please consult your tax advisor for further details.

1035 Exchanges of nonqualified annuities: Section 1035 of the Code permits nontaxable exchanges of certain
insurance policies, endowment contracts, annuity contracts and qualified long-term care insurance contracts while
providing for continued tax deferral of earnings. In addition, Section 1035 permits the carryover of the investment in the
contract from the old policy or contract to the new policy or contract. In a 1035 exchange one policy or contract is
exchanged for another policy or contract. The following can qualify as nontaxable exchanges: (1) the exchange of a life
insurance policy for another life insurance policy or for an endowment, annuity or qualified long-term care insurance
contract, (2) the exchange of an endowment contract for an annuity or qualified long-term care insurance contract, or for
an endowment contract under which payments will begin no later than payments would have begun under the contract
exchanged, (3) the exchange of an annuity contract for another annuity or for a qualified long-term care insurance
contract, and (4) the exchange of a qualified long-term care insurance contract for a qualified long-term care insurance
contract. Additionally, other tax rules apply. However, if the life insurance policy has an outstanding loan, there may be
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Other
Important: Our discussion of federal tax laws is based upon our understanding of current interpretations of these laws.
Federal tax laws or current interpretations of them may change. For this reason and because tax consequences are
complex and highly individual and cannot always be anticipated, you should consult a tax advisor if you have any
questions about taxation of your contract.

RiverSource Life’s tax status: We are taxed as a life insurance company under the Code. For federal income tax
purposes, the subaccounts are considered a part of our company, although their operations are treated separately in
accounting and financial statements. Investment income is reinvested in the fund in which each subaccount invests and
becomes part of that subaccount’s value. This investment income, including realized capital gains, is not subject to any
withholding for federal or state income taxes. We reserve the right to make such a charge in the future if there is a
change in the tax treatment of variable annuities or in our tax status as we then understand it.

The company includes in its taxable income the net investment income derived from the investment of assets held in its
subaccounts because the company is considered the owner of these assets under federal income tax law. The
company may claim certain tax benefits associated with this investment income. These benefits, which may include
foreign tax credits and the corporate dividend received deduction, are not passed on to you since the company is the
owner of the assets under federal tax law and is taxed on the investment income generated by the assets.

Tax qualification: We intend that the contract qualify as an annuity for federal income tax purposes. To that end, the
provisions of the contract are to be interpreted to ensure or maintain such tax qualification, in spite of any other
provisions of the contract. We reserve the right to amend the contract to reflect any clarifications that may be needed or
are appropriate to maintain such qualification or to conform the contract to any applicable changes in the tax
qualification requirements. We will send you a copy of any amendments.

Spousal status: When it comes to your marital status and the identification and naming of any spouse as a beneficiary
or party to your contract, we will rely on the representations you make to us. Based on this reliance, we will issue and
administer your contract in accordance with these representations. If you represent that you are married and your
representation is incorrect or your marriage is deemed invalid for federal or state law purposes, then the benefits and
rights under your contract may be different.

If you have any questions as to the status of your relationship as a marriage, then you should consult an appropriate tax
or legal advisor.

Voting Rights
As a contract owner with investments in the subaccounts, you may vote on important fund policies until annuity payouts
begin. Once they begin, the person receiving them has voting rights. We will vote fund shares according to the
instructions of the person with voting rights.

Before annuity payouts begin, the number of votes you have is determined by applying your percentage interest in each
subaccount to the total number of votes allowed to the subaccount.

After annuity payouts begin, the number of votes you have is equal to:
• the reserve held in each subaccount for your contract; divided by
• the net asset value of one share of the applicable fund.

As we make annuity payouts, the reserve for the contract decreases; therefore, the number of votes also will decrease.

We calculate votes separately for each subaccount. We will send notice of shareholders’ meetings, proxy materials and
a statement of the number of votes to which the voter is entitled. We are the legal owner of all fund shares and
therefore hold all voting rights. However, to the extent required by law, we will vote the shares of each fund according to



If any of these situations occur, we have the right to substitute a fund currently listed in this prospectus (existing fund)
for another fund (new fund), provided we obtain any required SEC and state insurance law approval. The new fund may
have higher fees and/or operating expenses than the existing fund. Also, the new fund may have investment objectives
and policies and/or investment advisers which differ from the existing fund.

We may also:
• add new subaccounts;
• combine any two or more subaccounts;
• transfer assets to and from the subaccounts or the variable account; and
• eliminate or close any subaccounts.

We will notify you of any substitution or change.

In the event of any such substitution or change, we may amend the contract and take whatever action is necessary and
appropriate without your consent or approval. We will obtain any required prior approval of the SEC or state insurance
departments before making any substitution or change.

About the Service Providers
Principal Underwriter
RiverSource Distributors, Inc. (RiverSource Distributors), our affiliate, serves as the principal underwriter and general
distributor of the contract. Its offices are located at 70100 Ameriprise Financial Center, Minneapolis, MN 55474.
RiverSource Distributors is a wholly-owned subsidiary of Ameriprise Financial, Inc.

Sales of the Contract
New contracts are not currently being offered.
• Only securities broker-dealers (“selling firms”) registered with the SEC and members of the FINRA may sell the

contract.
• The contracts are continuously offered to the public through authorized selling firms. We and RiverSource Distributors

have a sales agreement with the selling firm. The sales agreement authorizes the selling firm to offer the contracts
to the public. RiverSource Distributors pays the selling firm (or an affiliated insurance agency) for contracts its
investment professionals sell. The selling firm may be required to return sales commissions under certain
circumstances including but not limited to when contracts are returned under the free look period.

Payments We May Make to Selling Firms
• We may use compensation plans which vary by selling firm. For example, some of these plans pay selling firms a

commission of up to 5.5% We may also pay ongoing trail commissions of up to 0.175% of the contract value. We do
not pay or withhold payment of trail commissions based on which investment options you select.

• We may pay selling firms an additional sales commission of up to 1.00% of purchase payments for a period of time
we select. For example, we may offer to pay an additional sales commission to get selling firms to market a new or
enhanced contract or to increase sales during the period.

• In addition to commissions, we may, in order to promote sales of the contracts, and as permitted by applicable laws
and regulation, pay or provide selling firms with other promotional incentives in cash, credit or other compensation.
We generally (but may not) offer these promotional incentives to all selling firms. The terms of such arrangements
differ between selling firms. These promotional incentives may include but are not limited to:

• sponsorship of marketing, educational, due diligence and compliance meetings and conferences we or the selling
firm may conduct for investment professionals, including subsidy of travel, meal, lodging, entertainment and
other expenses related to these meetings;

• marketing support related to sales of the contract including for example, the creation of marketing materials,
advertising and newsletters;

• providing service to contract owners; and
• funding other events sponsored by a selling firm that may encourage the selling firm’s sales representatives to

sell the contract.

These promotional incentives or reimbursements may be calculated as a percentage of the selling firm’s aggregate, net
or anticipated sales and/or total assets attributable to sales of the contract, and/or may be a fixed dollar amount. As
noted below this additional compensation may cause the selling firm and its sales representatives to favor the
contracts.
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Sources of Payments to Selling Firms
When we pay the commissions and other compensation described above from our assets. Our assets may include:
• revenues we receive from fees and expenses that you will pay when buying, owning and making a surrender from the

contract (see “Expense Summary”);
• compensation we or an affiliate receive from the underlying funds in the form of distribution and services fees

(see “The Variable Account and the Funds — The Funds”);
• compensation we or an affiliate receive from a fund’s investment adviser, subadviser, distributor or an affiliate of any

of these (see “The Variable Account and the Funds — The Funds”); and
• revenues we receive from other contracts we sell that are not securities and other businesses we conduct.

You do not directly pay the commissions and other compensation described above as the result of a specific charge or
deduction under the contract. However, you may pay part or all of the commissions and other compensation described
above indirectly through:
• fees and expenses we collect from contract owners, including surrender charges; and



advisors and RiverSource Distributors Inc.’s wholesalers; administration of insurance and annuity claims; security of
client information; and transaction monitoring systems and controls. The Company and its affiliates have cooperated
and will continue to cooperate with the applicable regulators.

These legal proceedings are subject to uncertainties and, as such, it is inherently difficult to determine whether any
loss is probable or even reasonably possible, or to reasonably estimate the amount of any loss. The Company cannot
predict with certainty if, how or when any such proceedings will be initiated or resolved. Matters frequently need to be
more developed before a loss or range of loss can be reasonably estimated for any proceeding. An adverse outcome in
one or more proceedings could eventually result in adverse judgments, settlements, fines, penalties or other sanctions,
in addition to further claims, examinations or adverse publicity that could have a material adverse effect on the
Company’s consolidated financial condition, results of operations or liquidity.

Financial Statements
The financial statements for the RiverSource Account F, as well as the consolidated financial statements of the
RiverSource Life, are in the Statement of Additional Information. A current Statement of Additional Information may be
obtained, without charge, by calling us at 1-800-862-7919, or can be found online
at www.ameriprise.com/variableannuities.
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Appendix: Funds Available Under the Contract
The following is a list of funds available under the contract. More information about the funds is available in the
prospectuses for the funds, which may be amended from time to time and can be found online at riversource.com. You
can also request this information at no cost by calling 1-800-862-7919 or by sending an email request to
riversource.annuityservice@ampf.com.

The current expenses and performance information below reflects fee and expenses of the funds, but do not reflect the
other fees and expenses that your contract may charge. Expenses would be higher and performance would be lower if
these other charges were included. Each fund’s past performance is not necessarily an indication of future
performance.

Investment Objective
Fund and

Adviser/Sub-Adviser

Current
Expenses
Ratio
[NET]

Average Annual Total Returns
(as of 12/31/2023)

1 Year 5 Year 10 Year

Seeks long-term growth
of capital.

AB VPS Relative Value Portfolio (Class B)
AllianceBernstein L.P.

0.86%1 11.72% 11.57% 9.05%

Seeks long-term capital
appreciation.

Allspring VT Small Cap Growth Fund -
Class 2
Allspring Funds Management, LLC, adviser;
Allspring Global Investments, LLC,
sub-adviser.

1.17% 4.11% 7.68% 6.60%

Seeks maximum total
investment return
through a combination
of capital growth and
current income.

Columbia Variable Portfolio - Balanced Fund
(Class 3)
Columbia Management Investment Advisers,
LLC

0.89% 21.23% 10.83% 7.94%

Seeks to provide
shareholders with
capital appreciation.

Columbia Variable Portfolio - Disciplined
Core Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.81% 24.21% 13.69% 11.02%

Seeks to provide
shareholders with a high
level of current income
and, as a secondary
objective, steady growth
of capital.

Columbia Variable Portfolio - Dividend
Opportunity Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.87%1 4.95% 10.34% 7.87%

Seeks to provide
shareholders with high
total return through
income and growth of
capital.

Columbia Variable Portfolio - Global Strategic
Income Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.72%1 9.81% 2.18% 0.42%

Seeks to provide
shareholders with
maximum current
income consistent with
liquidity and stability of
principal.

Columbia Variable Portfolio - Government
Money Market Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.49%1 4.61% 1.56% 0.95%

Seeks to provide
shareholders with high
current income as its
primary objective and,
as its secondary
objective, capital
growth.

Columbia Variable Portfolio - High Yield Bond
Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.77%1 12.08% 5.47% 4.32%
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Investment Objective
Fund and

Adviser/Sub-Adviser

Current
Expenses
Ratio
[NET]

Average Annual Total Returns
(as of 12/31/2023)

1 Year 5 Year 10 Year

Seeks to provide
shareholders with a high
level of current income
while attempting to
conserve the value of
the investment for the
longest period of time.

Columbia Variable Portfolio - Intermediate
Bond Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.64% 6.19% 1.47% 2.12%

Seeks to provide
shareholders with
long-term capital growth.

Columbia Variable Portfolio - Large Cap
Growth Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.85% 42.95% 18.14% 13.51%

Seeks to provide
shareholders with
capital appreciation.

Columbia Variable Portfolio - Overseas Core
Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.92% 15.47% 8.09% 3.51%

Seeks to provide
shareholders with
growth of capital.

Columbia Variable Portfolio - Select Mid Cap
Growth Fund (Class 3)
Columbia Management Investment Advisers,
LLC

0.95%1 25.08% 12.93% 9.51%
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